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Verisante Technology, Inc. 
(TSXV: VRS, Target Price: $1.05) 
We are initiating coverage on Verisante Technology, Inc. (“Verisante”) with 
a fair value of $1.05 per share.  Verisante is a medical device company 
focused on systems for the early detection of cancer.  Its device portfolio 
includes Aura (“Aura”) and Core (“Core”).  Aura, which is approved for sale 
in Canada, Europe and Australia, is used in the detection of all major forms 
of skin cancer, including melanoma, basal cell carcinoma and squamous 
cell carcinoma.  Core, which is not yet commercialized, utilizes Aura’s same 
technology to detect other types of cancer including lung, colon and cervical 
cancers. 

 
INVESTMENT HIGHLIGHTS 
A proven technology for skin cancer detection 
According to the World Health Organization, one in every three cancers 
diagnosed is a skin cancer.  Currently, the most common methodology for 
diagnosing skin cancer starts with a full body examination by a 
dermatologist, followed by a biopsy of suspect lesions.  Unfortunately, this 
can lead to unnecessary and costly excisions of the suspicious lesions that 
ultimately turn out to be benign and physicians miss anywhere from 30-70% 
of cancer.  Aura allows for a quick, non-invasive scan of suspect lesions 
with a high level of sensitively.  For patients, this means less unnecessary 
biopsies and lower treatment costs. 

Aura sales ramp-up 
The first quarter marked significant progress in the commercialization of 
Aura, which is currently approved for sale in Canada, Europe and Australia.  
During the quarter the company commenced its first sales of the device with 
placements in various clinics throughout Canada.   Also in the first quarter, 
management announced two distribution agreements that will expand 
Aura’s sales to countries throughout central and northern Europe.  
Following quarter end, management announced an agreement that will 
extend its reach to the UK and Ireland.  With the initiation of sales in 
Canada and new distribution agreements in Europe, we see sales of Aura 
quickly escalating over the next few quarters. 

Core data 
The same technology used in Aura’s detection of skin cancer has been 
translated to Core which is designed to detect other forms of cancer, 
including lung, colon and cervical cancers.  Though Core is not yet 
approved for the detection of any of these cancers, it recently moved one 
step closer to approval for lung cancer.  In late 2012 management 
announced that the current study looking at the detection of lung cancer 
has confirmed the results of the pilot study.  Once the results of the current 
study are peer tested and published, we expect that Verisante will be able 
to seek and obtain regulatory approval for Core’s lung cancer application. 

Initiating coverage with a fair value of $1.05 
We are initiating coverage of Verisante with a fair value estimate of $1.05 
per share utilizing a combination of DCF and peer group valuation 
methodology (detailed on pages 6 and 7).  This fair value estimate implies 
an upside of 273% over the recent price of $0.28 as of August 9, 2013.  
 
 
 
 
 
 
 

 
 
Stock Details (8/9/2013) 

TSX: VRS 

Sector / Industry Healthcare / Medical Devices 

Price target  $1.05  

Recent share price $0.28 

Shares o/s (mn) 65.1 

Market cap (in $mn) 19.3 

52-week high/low $0.64/$0.19 

Source: Thomson Reuters, SeeThruEquity Research 
 

Key Financials ($mn unless specified) 

  FY12 FY13E FY14E 

Revenues 0.0  3.0  7.6  

EBITDA (2.8) (2.7) (1.5) 

EBIT (3.5) (3.8) (2.6) 

Net income (3.5) (4.0) (3.0) 

EPS ($) (0.05) (0.06) (0.06) 

Source: SeeThruEquity Research 

 

Key Ratios 

  FY12 FY13E FY14E 

Gross margin (%) NM 35.6 41.6 

Operating margin (%) NM NM NM 

EBITDA margin (%) NM NM NM 

Net margin (%) NM NM NM 

P/Revenue (x) NM 6.4  2.5  

EV/EBITDA (x) NM NM NM 

EV/Revenue (x) NM 6.0 2.4 

Source: SeeThruEquity Research 

 

 

Share Price Performance ($, LTM) 

 

Source: Thomson Reuters 
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SUMMARY TABLE 
Figure 1. Summary Table (As of August 9, 2013) 

Share data   B/S data (As on 1Q13) Key personnel  
Recent price: $0.28  Total assets: 6.8mn CEO:  Thomas Braun 

Price target: $1.05  Total debt: 0.0mn CFO: Anna Trinh 

52-week range: 0.64 / 0.19 Equity: 6.3mn Director: Joe Biegel 

Average volume:* 108,388 W/C: 2.0mn Director: Karen Boodram 

Market cap: $19.3mn ROE '12: -58% Director: Chris Dennis 

Book value/share: $0.09  ROA '12: -51% Director: Dr. Jake Thiessen 

Cash/share $0.02  Current ratio: 5.0   
Dividend yield: 0.00% Asset turnover: 0.1     

Risk profile: High / Speculative Debt/Cap: 0.0      

* three month average volume (number of shares)  

  Estimates   Valuation  
FY December Rev ($mn) EBITDA ($mn) EPS ($) P/Rev (x) EV/Rev (x) P/E (x) 
2011A 0.0  (3.3) (0.07) NM NM NM 

2012A 0.0  (2.8) (0.05) NM NM NM 

1Q13A 0.2  (0.9) (0.02) 20.5x 19.2x NM 

2Q13E 0.4  (0.8) (0.02) 11.4x 10.7x NM 

3Q13E 0.9  (0.6) (0.01) 5.1x 4.8x NM 

4Q13E 1.4  (0.4) (0.01) 3.4x 3.2x NM 

2013E 3.0  (2.7) (0.06) 6.4x 6.0x NM 

2014E 7.6  (1.5) (0.06) 2.5x 2.4x NM 

2015E 16.4  1.4  (0.00) 1.2x 1.1x NM 

Source: SeeThruEquity Research 

 

INVESTMENT THESIS 

Verisante Technology, Inc. (“Verisante”) is a Canadian medical device company focused on the detection of 
various forms of cancer.  Verisante has licensed the worldwide rights to a technology for skin cancer 
detection that was developed jointly by the University of British Columbia and BC Cancer Agency and tested 
at the Vancouver General Hospital’s Skin Care Center.  Aura utilizes this technology to provide a quick, 
automated detection of skin cancer.  Additionally, this technology is fully transferable to the detection of 
other forms of cancer through Core.  Aura is currently approved for sale in Canada, Europe and Australia 
and should soon initiate the process for FDA approval.  Core is currently being reviewed in independent 
studies for the detection of lung, colon and oral cancers.   

Aura 

Aura’s commercialization in Canada this past quarter was a huge milestone for Verisante, and we believe 
the device has significant potential to quickly grow revenues for the firm going forward.  Currently, the most 
common method of skin cancer detection is a full body exam by a dermatologist, with a biopsy performed on 
suspicious lesions.  Aura is a Raman spectroscopy system that identifies spectral changes associated with 
the biochemistry of skin cancer cells.  Specifically, the technology works by using a laser to excite skin 
molecules and then measures their vibrations, which react differently when cancerous. The device is non-
invasive and provides immediate results.  This contrasts with biopsies which are often done unnecessarily 
and can be costly and painful. 



	   	  

 © 2011-2013 SeeThruEquity, LLC. Important disclosures appear at the back of this report. 3 | P a g e  

Verisante Technology, Inc. 

Equity | Healthcare / Medical Devices   

August 9, 2013 

In its commercialization phase, Verisante’s largest challenge is to educate 
dermatologists and other health care professionals about why it makes 
sense to assist doctors in making their medical diagnosis, not switch switch 
to Aura from their current method of skin cancer detection and how it can be 
a profitable decision.  Verisante has a strong argument for the effectiveness 
of Aura as published clinical results show that the technology offers a 
statistically significant improvement in skin cancer detection.  Additionally, 
Aura’s sensitivity is 99% and specificity of 24% is a strong argument against 
negative side effects of unnecessary biopsies. 

Verisante has chosen to enter into distribution agreements to sell Aura.  We 
think this is the right decision for their current situation.  Aura is entering into 
a diverse group of markets with language barriers and other differences.  
Distributors who already have a grasp on their market and a relationship 
with potential customers will be better equipped to deliver the right message 
to the right people in order to sell the product.  This will also allow Verisante’s management to focus on 
manufacturing the product cost-effectively and navigating the approval process for Aura (in other countries) 
and Core.  Once Aura is approved in the U.S., management may decide to handle the distribution in that 
market.  We think the decision by management to distribute the product themselves in such a large, 
homogeneous market would be prudent. 

We like that Aura benefits from the razor / razor blade model which allows for a recurring revenue stream.  
The device requires the use of a disposable tip that must be replaced for each patient.  With a cost of 
approximately $10 per tip, this could lead to a significant amount of recurring revenue in the future. 

To show the significance of Aura’s technology in the scientific community, it is worthwhile to note that the 
Verisante was awarded the prestigious 2013 Prism Award in the category of Life Sciences and Biophotonics 
for Aura.  The applications for this award are judged by industry experts, peers and venture capitalists.  
Winning this award gives us further confidence in the strength of the Aura’s technology and its potential for 
the skin cancer market.  

Core 

Core utilizes the same technology as Aura to detect other forms of cancer.  An endoscopic attachment is 
used to aid detection of lung, colon, cervical and potentially other cancers.  We see significant promise in the 
potential for revenue generation for this device, but Core is still in a pre-approval phase of testing, which 
means the device still faces several hurdles before it can capitalize on its potential.   We expect that its use 
for the detection of lung cancer will be the first approval it seeks, followed by approval for colon cancer 
detection. 

We were pleased to see Verisante’s press release last November that showed significant progress in a lung 
cancer study utilizing Core’s technology.  This independent study is being conducted by the BC Cancer 
Agency and builds on the initial success of the pilot study.  The current study found a similarly high level of 
sensitivity and specificity with a larger sample cohort.  With this data released, we now must wait for the 
peer review to be completed so that the data can be published.  These results bring us one step closer to 
the approval phase, and the quality of the data suggests a solid probability of success in that process. The 
device is expected to receive approval in Canada first, then Asia, and finally in the US.  We are also seeing 
progress on the use of the Core for oral cancer with Harvard University performing a study with 35 patients 
enlisted. 

Reimbursement 

In addition to seeking additional regulatory approval for Aura, the Company will also be seeking be seeking 
reimbursement which will initiate the process for getting regulatory approval for reimbursements in Canada, 
Europe and ultimately the US. 

Management  
We feel comfortable with management’s ability to execute the right strategy to bring these devices to market.  
The management team brings a solid background in corporate securities law and advising OTC and Venture 
listed companies.  These qualities should prove valuable for a company at this stage of development.  The 
board brings a background in pharmaceutical and medical products, which we feel should complement the 
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management’s skill set.  We believe management has made prudent decisions thus far in navigating this 
crucial stage for the company and expect them to continue on the right path.   

COMPETITIVE LANDSCAPE 
Skin cancer is the most common form of cancer in the world.  In the United States, 40-50% of people who 
live to age 65 are expected to get skin cancer (according to the National Cancer Institute).  The most 
common way of diagnosing skin cancer is through a full body exam by a dermatologist, followed by a biopsy 
of suspicious lesions.  Biopsies can be invasive, costly and sometimes unnecessary (in one study 
approximately 80% of biopsies came back negative).  Aura has shown an ability to detect cancer at a 99% 
level of sensitivity, a level much higher than an average dermatologist’s ability according to several studies.   
 
The closest competitor to Verisante is MELA Sciences’ MelaFind.  MelaFind uses multispectral dermoscopy 
and computerized diagnostic algorithms for the detection of melanoma and has been approved for sale in 
the U.S.  In contrast, Aura can detect all major forms of skin cancer, including melanoma and can do so at a 
higher specificity than MelaFind.    Additionally, we believe that Aura’s higher level of specificity will aid in its 
FDA approval since the FDA has already approved MelaFind.  MelaFind has just begun selling its product in 
the U.S. in the past year, and we believe there is sufficient room in the market for a competitor. 
 
Another close competitor is Caliber Imaging and Diagnostics (formerly Lucid Inc.) with their product 
Vivascope.  Vivascope, which has been approved for sale in the U.S. and Europe, is a device the images 
lesions to detect melanoma and other skin cancers.  These images must then be analyzed by a pathologist.  
We believe Aura’s real-time results and automated system put it a step above this device.   
 
Verisante, along with its closest competitor MELA Sciences, has a relatively smaller market capitalization 
than most of its peers.  Verisante’s peers show an average ROA and an average net operating margin in the 
low single digits but with significant dispersion.  Though Verisante’s profitability is not currently measurable 
due to its lack of revenues, we model its net operating margin to be above its average peer by the end of our 
forecast period.  Also, we forecast Verisante’s ROA passing into positive territory in 2016. 
 
Figure 2. ROA vs. Net Operating Margin – Verisante Peers 

 

Source: Company filings, SeeThruEquity Research 
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FINANCIALS AND FUTURE OUTLOOK 
Revenue/Drivers 

 
We expect Verisante’s revenues to ramp up quickly following Aura’s launch in Canada and Europe during 
the first quarter.  We forecast revenues to increase to $3.0mn in 2013 and escalate to $7.6mn in 2014 as 
Aura gains traction in Canada and internationally.  The approval of Aura in the U.S. will be a significant 
catalyst.  We expect FDA approval in the second half of 2015 with U.S. revenues starting to materialize in 
4Q15.  We see strong potential from the U.S. market and expect it to quickly surpass the other regions as 
the biggest source of revenue geographically.  Our revenue assumptions also include the recurring revenue 
from Aura’s disposable tip (which must be replaced for each patient).  This recurring revenue will become a 
more significant portion of the firm’s revenue as time progresses. 
 
Additionally, we expect the Core to start to generate revenues in 2014.  Since it is not yet approved, we 
have modeled in conservative revenue estimates.  The approval of this device for detection of lung cancer 
would represent a significant catalyst for the Company’s market value. 

Margins/Expenses 

We forecast gross margins to increase throughout our forecast period as Aura’s sales ramp up and scale 
advantages begin to take hold.  Following negative gross profit in 2012, we anticipate that gross profit will 
turn positive in 2013 allowing for a gross margin of 35.6%.  As Aura’s sales increase, we forecast a 
significant rise in royalties which will have a negative impact on the operating margin.  We expect that the 
cost of producing Aura device will significantly decrease over the next five years, producing a gross margin 
of 65.2% in 2018.  We forecast the firm to generate positive net income in 2016 with a net margin of 13%, 
which should grow to 27% by 2018 as the scale advantages filter down through the income statement. 

Balance Sheet & Financial Liquidity 

Earlier this year, Verisante completed a private placement which provided gross proceeds of $943,000.  The 
company is seeking to raise additional $2-4mn, which should provide sufficient cash to fund its 
manufacturing and regulatory process expenses.  We have not projected any additional capital raises in our 
forecast period, though we do anticipate that the firm will need to increase its manufacturing capacity for 
Aura at some point, which may require additional capital depending on the timing.  
 
 
 

Figure 3. Key Performance Indicators of VRS, FY13E–18E 

  

Source: Company filings, SeeThruEquity Research 
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VALUATION 
We have estimated Verisante’s fair value using two methods: discounted cash flow (DCF) and peer group 
valuation.  We gave a heavier weighting to the DCF approach because we believe the majority of 
Verisante’s value will be coming from its long-term revenue generation.  Our fair value of $1.05 per share 
represents an upside of 273.2% from the recent price of $0.28 as of August 9, 2013. 

DCF Valuation  
Our DCF valuation resulted in a fair value of $1.27 per share.  As sales quickly ramp up for Aura, we project 
the negative free cash flow of -$1.71mn in 2013 will shift to a positive $2.79mn in 2015.  Continued strong 
revenue growth along with increased margins due to scale advantages will bring the free cash flow to 
$19.51mn in 2018.  We used a weighted average cost of capital of 15.4% to discount the free cash flows.  
Additionally, we have used a terminal growth rate of 2% at the end of our five year forecast period to reach 
an enterprise value of $86.22mn.  After adding in cash of $1.19mn, we reached our fair value estimate of 
$1.27 per share.   
 
 
Figure 4. Discounted Cash Flow Analysis 

$’ 000 FY13E FY14E FY15E FY16E FY17E FY18E 
EBIT (3,787) (2,597) 359  5,600  14,205  25,643  
Less: Tax 0  0  0  1,467  3,877  7,079  
NOPLAT (3,787) (2,597) 359  4,133  10,328  18,564  
Changes in working capital 1,092  868  1,421  1,586  303  75  
D&A 1,042  1,058  1,073  1,090  1,106  1,122  
Capex (52) (50) (60) (100) (175) (250) 
FCFF (1,705) (721) 2,793  6,708  11,562  19,511  
Discount factor 0.93  0.81  0.70  0.60  0.52  0.45  
PV of FCFE (1,584) (581) 1,949  4,054  6,056  8,856  
Sum of PV of FCFE      18,750  
Terminal cash flow      148,636  
PV of terminal cash flow      67,470  
Enterprise value      86,221  
Less: Debt      0  
Add: Cash      1,188  
Equity value      87,409  
Outstanding shares (mn)       68.8 
Fair value per share ($)      1.27 

 
 

Summary conclusions  Key assumptions  
DCF FV ($ per share) 1.27 Beta 1.3 
Recent price ($ per share) 0.28 Cost of equity 15.4% 

Upside (downside) 353.4% Cost of debt (post tax) 7.2% 

WACC 15.4% Terminal Growth Rate 2.0% 

Source: SeeThruEquity Research  
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Figure 5. Sensitivity of Valuation – WACC vs. Terminal Growth Rate 
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Peer Group Valuation 
We compared Verisante to its peers in the medical device industry.   Some of the companies in this group 
included Biosensors International, Cephei, Chembio Diagnostics, Fisher & Paykel Health, Insulet 
Corporation and its closest competitor, MELA Sciences Inc.  Our peer group analysis produced a valuation 
range of $0.65 to $0.66 per share.  We used a target multiple of 4.2x for the enterprise value to revenue 
multiple and 4.3x for the price to revenue multiple.  In both cases we discounted the average peer multiple to 
arrive at our target multiple.  We felt this was appropriate because most of Verisante’s peers in this analysis 
are already generating revenues and showing profitable bottom lines, while Verisante is just starting to 
produce revenues and is not yet profitable. 
 
Figure 6. Comparable Valuation 

Company Mkt cap  
($ mn) 

EV/Revenue(x) Price/Revenue(x) 
FY12E FY13E FY12E FY13E 

Biosensors International 1,525  NM NM 3.1x 2.8x 

Tearlab Corp. 380  22.7x 9.5x 25.3x 10.6x 

Chembio Diagnostics 46  NM NM 1.7x 1.5x 

Fisher & Paykel Health 1,471  2.5x 2.3x 2.4x 2.2x 

Insulet Corporation 1,678  6.7x 5.6x 6.8x 5.7x 

Novadaq Technologies 662  16.1x 10.6x 18.9x 12.5x 

MELA Sciences Inc. 40  23.7x 7.9x 40.0x 13.3x 

SQI Diagnostics Inc. 31  NM NM NM NM 

Thoratec Corporation 1,795  3.1x 2.9x 3.6x 3.3x 

Zecotek Photonics Inc. 41  NM NM NM NM 

Zynex Inc. 15  0.7x 0.6x 0.5x 0.4x 

Average   10.8x 5.6x 11.4x 5.8x 

Verisante Technology, Inc. 23 5.3x 2.1x 5.6x 2.2x 

Premium (discount)   (50.4%) (63.2%) (50.4%) (62.4%) 

Source: SeeThruEquity Research 
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RISK CONSIDERATIONS 
Regulatory 

Verisante operates in a highly regulated industry and must seek approval from separate regulatory bodies 
for each country/region in which it wishes to sell its products.  Verisante’s future growth is dependent on its 
ability to continue to gain regulatory approval from the appropriate entities.  The approval process is typically 
a lengthy, complex and costly process.  Verisante will need to prove that its device meets certain efficacy, 
safely and quality standards in order to be approved.  The firm relies on independent studies for the majority 
of this data. 

Limited operating history 

Verisante’s status as a going concern is dependent on its ability to maintain a sufficient cash position.  The 
firm must generate additional cash through sales of it Aura device or it will need to seek additional financing.  
Given the limited operating history of the firm, there is no certainty of future profitability, and the results of 
past periods cannot be used to predict the results of future periods.  

Manufacturing 

Verisante must manufacture its devices both cost-effectively and in line with regulatory requirements.  If the 
devices are not made cost-effectively, the firm may not be able to operate profitably.  An inability to 
manufacture the devices according to regulatory standards could result in a halt in production. 

Distribution of products 

Verisante currently relies solely on distribution agreements to sell its devices.   The company’s ability to 
generate revenues is dependent on its distributors and their customer’s acceptance of the devices.  An issue 
with a key distributor could significantly affect future revenues. 
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Management Team  

Thomas Braun, BA, JD, LLM, Chief Executive Officer, President 

Prior to founding the company, Thomas Braun practiced corporate securities law at Braun and Co., 
specializing in representing small high tech public companies. Mr. Braun is experienced in the management 
of public companies and has conducted dozens of mergers and acquisitions and going public transactions.  
Mr. Braun earned a BA degree from the University of Western Ontario, a Juris Doctor (JD) degree from the 
University of British Columbia, and a Master of Laws (LLM) degree from the University of San Francisco 
specializing in International Business Transactions. He is a member of the State Bar of California, and the 
American Bar Association; and is also a member of the Law Society of British Columbia and the Canadian 
Bar Association. He is also admitted to practice before the Federal Court for the Northern District of 
California and the Ninth Circuit Court of Appeals. 

Anna Trinh, B.Comm, LLB, Chief Financial Officer, Corporate Counsel 

Anna Trinh obtained a Bachelor of Commerce (Finance) and a Bachelor of Laws degree from the University 
of British Columbia and was admitted to the British Columbia Bar in August 2007. Ms. Trinh has over ten 
years experience in advising OTC and Venture Listed Companies regarding regulatory and other 
compliance filings, general corporate finance and corporate management matters. Ms. Trinh is a member of 
the Law Society of British Columbia, the Canadian Bar Association (BC) and the Canadian Corporate 
Counsel Association. 

Joe Biegel, B.S., M.S., Director 

Mr. Biegel is the Vice President of Product Management and Marketing for the Medical Imaging Division of 
McKesson Provider Technologies. He joined McKesson in 2004 and is responsible for developing product 
strategy and plans for the growing family of diagnostic imaging IT solutions from the McKesson Imaging 
Group. Mr. Biegel has been working in digital imaging for over 27 years, and in diagnostic imaging for 19 
years. Prior to joining McKesson, he served as Vice President of Business Development for Agfa 
Healthcare. Before joining Agfa, he had senior roles in diagnostic imaging product development and 
marketing at Hewlett-Packard's Medical Products Group, Polaroid Medical Imaging Systems and the DuPont 
Merck Pharmaceutical Company. Mr. Biegel also was on the faculty of the Rochester Institute of 
Technology's Center for Imaging Science where he taught courses in imaging and computing and was 
involved in contract research programs for NASA and other US Government organizations. 

Karen Boodram, B.Sc., MBA, Director 

Karen Boodram comes to us from PI Financial Corp. where she served as a Life Sciences Analyst and has 
over 18 years of life sciences industry experience including Director of External Affairs for Novartis 
Pharmaceuticals and several senior management positions (including Manager of Health Economics) for 
Ciba-Geigy Pharmaceuticals, spanning both the Canadian and European marketplace. Prior to joining PI 
Financial Corp., Karen led BioManna Consulting where she spearheaded and managed projects for the 
National Research Council as well as biotechnology, pharmaceutical and medical device companies in 
North America. Karen is a graduate of the University of Alberta with Bachelor of Science Degrees in 
Biochemistry and Pharmacy as well as an MBA. She is also a member of the Alberta Pharmaceutical 
Association. 

Chris Dennis, MBA, Director 

Chris Dennis is currently President and CEO of Novadent, Inc. Prior to joining Novadent, Mr. Dennis was 
CEO of Comcare Ltd., a 4,000 employee health services Company which was acquired by Revera 
Retirement in January 2011. Mr. Dennis is also formerly Senior Vice President Global Commercial 
Operations for Angiotech Pharmaceuticals and Global President OrthoNeutrogena: Pharma and Medical 
Devices (a Johnson & Johnson company). Mr. Dennis was with J&J for a total of 18 years in senior 
marketing executive roles. He has managed large sales and marketing departments and generated millions 
of dollars in sales for the various organizations that he has managed. Mr. Dennis holds an MBA from 
Athabasca University. 
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Dr. Jake Thiessen, Ph.D., Director 

Dr. Jake J. Thiessen is the Hallman Director, School of Pharmacy, and Director, Health Sciences Campus, 
University of Waterloo. Jake is a former professor and associate dean at the Leslie Dan Faculty of 
Pharmacy, University of Toronto. He earned his B.Sc. (Pharm) degree from the University of Manitoba, and 
went on to complete a M.Sc. at Manitoba and a Ph.D. at the University of California, San Francisco. Jake's 
area of specialization is pharmacokinetics. His research interests include new approaches in cancer 
treatment and new molecules to treat patients with iron overload. He has broadened his experience and 
shared his expertise through work with the Drug Quality and Therapeutics Committee of the Ontario Ministry 
of Health, Health Canada's Scientific Advisory Committee on Bioavailability and Bioequivalence, and the 
Canadian Council for Accreditation of Pharmacy Programs. 
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FINANCIAL SUMMARY 
Figure 7. Income Statement 

Figures in $mn unless specified FY11A FY12A FY13E FY14E FY15E FY16E 

Revenue 0.0  0.0  3.0  7.6  16.4  29.6  
YoY growth NM NM NM 154.1% 114.8% 80.1% 

Cost of sales 0.0 0.0 1.9 4.5 8.6 14.0 

Gross Profit 0.0  0.0  1.1  3.2  7.8  15.6  
Margin NM NM 35.6% 41.6% 47.8% 52.8% 

Operating expenses 3.6 3.5 4.9 5.8 7.5 10.0 

EBIT (3.6) (3.5) (3.8) (2.6) 0.4  5.6  

Margin NM NM NM NM 2.2% 18.9% 

EBITDA (3.3) (2.8) (2.7) (1.5) 1.4  6.7  
Margin NM NM NM NM 8.7% 22.6% 

Other income/ (expense) 0.0  0.0  (0.3) (0.4) (0.4) (0.4) 

Profit before tax (3.6) (3.5) (4.0) (3.0) (0.0) 5.2  

Tax 0.0  0.0  0.0  0.0  0.0  1.5  

Net income (3.6) (3.5) (4.0) (3.0) (0.0) 3.8  
Margin NM NM NM NM NM 12.8% 

EPS (per share) (0.07) (0.05) (0.06) (0.06) (0.00) 0.06  

Source: SeeThruEquity Research 
 

Figure 8. Balance Sheet 

Figures in $mn, unless specified FY11A FY12A FY13E FY14E FY15E FY16E 

Current assets 6.2 2.8 1.8 1.1 5.1 14.0 

Intangibles 2.5  3.8  3.3  2.8  2.1  1.3  

Other assets 0.1  0.1  0.2  0.3  0.3  0.4  

Total assets 8.8 6.8 5.4 4.2 7.5 15.7 
Current liabilities 0.7 0.8 3.2 5.0 8.4 12.8 

Other liabilities 0.0  0.0  0.0  0.0  0.0  0.0  

Shareholders’ equity 8.1  6.0  2.1  (0.8) (0.8) 3.0  

Total liab and shareholder equity 8.8  6.8  5.4  4.2  7.5  15.7  

Source: SeeThruEquity Research 
	  

Figure 9. Cash Flow Statement 

Figures in $mn, unless specified FY11A FY12A FY13E FY14E FY15E FY16E 

Cash from operating activities (1.9) (3.0) (1.8) (1.0) 2.5  6.4  

Cash from investing activities (4.6) (0.2) 0.3  (0.5) (0.4) (0.4) 

Cash from financing activities 8.9  1.0  1.3  0.0  0.0  0.0  

Net inc/(dec) in cash 2.4  (2.2) (0.1) (1.6) 2.1  6.1  
Cash at beginning of the year 0.5  2.8  0.6  0.5  (1.1) 1.0  

Cash at the end of the year 2.8  0.6  0.5  (1.1) 1.0  7.0  

Source: SeeThruEquity Research 
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About Verisante Technology, Inc. 

Verisante is an emerging Canadian medical device company focused commercializing innovative systems 
used to detect various forms of cancer.  The firm is based in Vancouver, Canada. 

Its primary device, Aura, which is used in the detection of skin cancer, has been approved for sale in 
Canada, Europe and Australia.  Core, which is used in the detection of lung, colon and cervical cancers, is 
currently in a testing phase. 
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Amy Morrow 
Equity Research Analyst 
SeeThruEquity, LLC 
www.seethruequity.com 
(646) 495-0939 
 
DISCLOSURE: 
This report has been prepared and distributed by SeeThruEquity, LLC. This report is based on sources that we consider reliable, but we do not 
represent it is accurate or complete, and it should not be relied on as such. All information contained herein is subject to change without notice. This 
report is not an offer to sell or the solicitation of an offer to buy any security in any jurisdiction where such an offer or solicitation would be illegal. It does 
not constitute a personal recommendation or take into account the particular investment objectives, financial situations, or needs of individual clients. 
Clients should consider whether any information in this report is suitable for their particular circumstances and, if appropriate, seek professional advice, 
including tax advice. Statements included in this report may constitute forward-looking statements within the meaning of the Private Securities Litigation 
Reform Act of 1995. Such statements involve a number of risks and uncertainties such as competitive factors, technological development, market 
demand and the company's ability to obtain new contracts and accurately estimate net revenues due to variability in size, scope and duration of projects, 
and internal issues. 

SEETHRUEQUITY HAS NOT BEEN COMPENSATED FOR THE PREPARATION OF THIS REPORT BY ANY THIRD PARTY OR THE COMPANY 
COVERED. Neither SeeThruEquity, LLC nor the principals, officers and directors of SeeThruEquity have a long or short position with respect to any of 
the shares of the subject company covered in this report.  SeeThruEquity, LLC is not a broker-dealer and does not generate any investment banking or 
commission-based revenue with respect to the securities of the company described herein. 

Our professionals may provide oral or written market commentary that reflects opinions that are contrary to the opinions expressed in this report. The 
price and value of the investment referred to in this report may fluctuate. Past performance is not a guide to future performance, future returns are not 
guaranteed, and a loss of original capital may occur. Certain transactions, including those involving futures, options, and other derivatives, give rise to 
substantial risk and are not suitable for all investors. Our report is disseminated primarily electronically, and, in some cases, in printed form. Electronic 
report is simultaneously available to all recipients in any form. The information contained in this report is not incorporated into the contents of our website 
and should be read independently thereof.  

Copyright 2011-2013 SeeThruEquity, LLC. No part of this material may be (i) copied, photocopied or duplicated in any for by any means or (ii) 
redistributed without the prior written consent of SeeThruEquity, LLC. 

 
 


