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Recognizing the huge impact software development startups can have on tomorrow’s technology 

landscape, Microsoft established its BizSpark program in 2009.  This global program helps 

software startups succeed by giving them access to Microsoft software development tools, 

connecting them with key industry players and providing marketing visibility to help 

entrepreneurs who are starting a business.   

 BizSpark provides access to current, full-featured tools and platforms for designing, 

developing, testing and demonstrating software applications.  These include: 

 ASP.NET: a technology for building dynamic web applications  

 Expression Studio: tools for designing and building web and Windows client 

applications and rich media content  

 SQL Server: all editions of the Microsoft database server software  

 Visual Studio: a comprehensive suite of development tools designed to help software 

developers create innovative, next-generation applications  

 Windows 7, Vista, XP: the latest and legacy Windows operating systems – for design, 

dev, test and demo only  

 Windows Azure Platform: access to the Microsoft cloud computing platform  

 Windows Server: all editions of the Microsoft server operating system  

 As for eligibility, startups must be: 

 Actively engaged in the development of a software-based product or service that will 

form a core piece of its current or intended business.  Startups cannot be in the 



business of providing services to others such as hosting, website development, 

systems integration, IT support services or outsourced development. 

 Privately held entities in business for fewer than three years and with less than $1 

million in annual revenue.   

 Microsoft developed the BizSpark program because of its belief that helping startups 

succeed allows the company to build valued long-term partnerships, as well as a more vibrant 

global software economy.  BizSpark helps startups when they need it most and can least afford it.  

The program also supports the network of organizations such as Tampa Bay Innovation Center 

and other startup incubators, investors, advisors and government agencies; all of which are 

invested in software-fueled innovation and entrepreneurship. 

 Support includes connection to more than 2,000 BizSpark Network Partners; email 

support, online training and invitations to local technical events for entrepreneurs working with 

early adopter technologies; developer support through managed newsgroups, online library, 

online concierge, newsletters, conferences and blogs; and two technical support incidents per 

startup.  In addition, startups can gain global visibility to an audience of potential investors, 

clients and partners by profiling their company and posting offers and events in the BizSpark 

online networking hub.   

 Microsoft views BizSpark as a real commitment to its startup partners – startups can 

participate in the program for three years unless they go public, are acquired by a company that 

does not qualify for BizSpark or fail to abide by the program’s terms and conditions. 

 There is no cost to enroll in BizSpark and startups can enroll via sponsorship by a 

designated BizSpark Network Partner or by applying directly to Microsoft.  There are currently 

72 participating startups in the Tampa Bay area and a total of over 400 in the state of Florida.   



 I encourage software development startups who are interested in BizSpark to contact me 

directly at brianjo@microsoft.com.  We look forward to having you join our team! 

Brian Johnson is startup evangelist at Microsoft, where he works with new companies building 

software and services on the Microsoft platform via the BizSpark program.  Brian will be the 

featured speaker at the August TECH Talk event on August 9, 2011 at Microsoft. For details, see 

www.techtalk2011.eventbrite.com 
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