
                                                  CONDO BUYERS ARE BACK!

Compared to recent years, there seems to be a fundamental difference in the types of buyers I've 

been seeing over the last 2 months – particularly for resort condos.  The big change seems to be the 

long-awaited return of several “categories” of buyers to the market. 

For the past several years, almost all of the second home and investment buyers I've worked with 

have shared a common set of characteristics.  Basically, they have been the exceptionally cautious 

folks who had been able to resist the urge to purchase when everyone around them was buying 

during the boom market from 2003 to 2006.  These careful, analytical types appeared to be the only 

ones still financially able to take advantage of today's fantastic opportunities.

Well, based on my experiences over the last couple of months, two types of buyers that have been 

missing for a while have returned.  The "new" buyers that give me the most confidence in our 

present situation are the repeat buyers. These are current owners of properties in our area that  

have concluded that the time has arrived to take advantage of market condition by buying  

additional properties.  There's been a strong surge of interest from existing owners, particularly 

since the beginning of the year. In fact, 5 of the 15 sales I have pending at the moment consist of 

current owners purchasing additional properties.  Some of these owners, most of whom are 

investors, are also selling properties as well – re-shuffling their portfolios to optimize their market 

positions.  

Current owners of second homes in our area (who are not traditional investors) are also buying 

again but the motivation is different. These current owners want to take advantage of the great  

prices to trade up from their existing properties. These savvy individuals recognize that the bottom 

of a market, when prices are at their lowest, is the best time to upgrade since the price gap between 

the property they own and the property they want to purchase is generally at its minimum.



The other category of buyers that has emerged in recent months is really just a return of the  

typical resort property purchaser that was the backbone of our market prior to 2003. These buyers 

have been sorely missed for the past 6 years or so. They are careful but not extraordinarily cautious. 

These purchasers simply want to own either true second homes or second homes with income 

potential to cover some of the ownership costs. Although they usually recognize these types of 

properties as generally being good long term investments, they aren’t looking strictly at their 

financial returns for these purchases. These buyers either weren't financially ready when the market 

peaked or simply hadn't decided to purchase yet.  Regardless, I'm glad to see these new arrivals 

have decided now is the time to purchase.

There are still a number of factors exerting downward pressure on prices but an increase in willing 

and able buyers can't help but contribute to the recovery of our real estate market.


