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Housing Market Continues Upswing: Real Estate Outlook Improves
One of the most celebrated effects of the 
improving housing market is recovering 
home owner equity. According to the 
Obama administration’s September 
Housing Scorecard, home owner equity 
jumped $406 billion or 5.9% to $7,275 
billion in Q2 2012. 

Says Steve Cook, editor of the Real Estate 
Economy Watch, “Total equity has grown 
13.5% since the end of 2011 through Q3 
2012.”  

For California, equity losses since 2006 
are being overturned more rapidly than 
other parts of the country. Statewide, prices 
dropped 37.7% from the housing peak 
to trough, as computed by the CoreLogic 
Home Price Index, yet in September 2012 
alone, housing prices in California gained 
5.5%. 

And the California Association of 
REALTORS® calculates that prices rose 
15.5% statewide over the previous year 
to a seasonally adjusted median price of 
$343,820 in August 2012. 

Such results are based on the positive 
momentum gained in housing sales volume 
and sale prices year-to-date. Like a rising 
tide that lifts all boats, gains in housing 
volume have a number of effects including 
supply reduction and price increases. Not 
only are equity homes in shorter supply, so 
are distressed homes, which are composed 
of bank-owned properties and bank-
sanctioned short sales. 

Foreclosure backlogs have shrunk for four 
consecutive months to the point that lack 
of inventory is inhibiting sales and causing 
prices to rise. 

Said Anand Nallathambi, president and 
CEO of CoreLogic, “The reduction is being 
driven by a variety of resolution approaches. 
This is yet another hopeful sign that the 
housing market is slowly healing.”

For August 2012, the California Association 
of REALTORS® reported that housing 
sales volume has increased year over year 
for five consecutive months, causing low 
inventories to be a growing concern. 

According to Realtor.com, the number of 
homes for sale has dropped by one-third 
over the last two years. Negative-equity-
plagued cities such as Oakland, Stockton, 
Fresno, Sacramento, Riverside, Bakersfield 
and San Jose have taken the lead in declining 
inventories.  

With only days until the presidential 
election, forecasters are predicting a 
positive year for U.S. housing regardless 
of which candidate wins. According to the 
UFA 100 Mortgage Report by University 
Financial Associates of Ann Arbor, the five-
year forecast is that home prices will rise 
nationwide between 8.5% and 22%. 

The California Association of REALTORS® 
outlook says that prices will rise 5.7% in 
2013 across the state, and that sales volume 
will top 2012 by 1.3%. 

The wild cards, says C.A.R. Vice President 
and Chief Economist Leslie Appleton-
Young, will be federal, monetary and 
housing policies going forward, as well as 
the behavior of underwater home owners, 
who may opt to stay put. 

“The housing market momentum that 
began earlier this year will continue into 
2013,” said Appleton-Young. “Pent-up 
demand from first-time buyers will compete 
with investors and all-cash offers on lower-
priced properties, while multiple offers and 
aggressive bidding will continue to be the 
norm in mid- to upper-price range homes.”

Advice for buyers: In October 2012, 
benchmark 30-year fixed rate mortgages 
reached the lowest cost since 1971, 
according to Freddie Mac. Additionally, 
C.A.R. researchers say these low rates won’t 
last and have nowhere to go but up. Get 
prequalified by your mortgage lender so you 
can take advantage of continuing low rates.

Advice for sellers: Home prices are up, but 
the best way to price your home is to get 
a comprehensive market analysis (CMA) 
from your real estate professional. It should  
show you the prices that homes similar to 
yours have brought on the open market 
as well as current asking prices. You want 
to strike a balance – low enough to attract 
buyers, but high enough that you don’t 
leave money on the table.



SAN GABRIEL VALLEY

Year-over-year, San Gabriel Valley sale prices and transaction volume were higher for traditional homes priced 
under $1 million. Between July and September 2012, sale prices declined for both detached and attached 
homes over the previous three-month period.  

*A balanced market is widely accepted as having three to no more than six months of inventory on hand, with market conditions favorable to both buyers and sellers. A buyer’s market is characterized by 
conditions such as high inventories, falling prices, concessions by sellers, and incentives among other indicators. A seller’s market has low inventories of homes for sale, escalating prices, and keen competition 
between buyers, including multiple offers. **Small sample sizes and large or low sales volume in metrics such as Hot and Cold Zip Codes can skew statistics. Contact your Prudential California Realty sales 
professional for more information. ***Detached homes stand alone and share no common walls with any other neighboring home. Attached homes share at least one common wall with another home. The type 
of home ownership is determined by whether it is a condominium, townhome, duplex, co-operative or other.  
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Listings Sold - 3 Months Ending September 30, 2012 
San Gabriel Valley (i-Tech MLS) 
Traditional - Single Family Homes 
7/1/10 - 9/30/12 
 
 

 

 
 1-year 2-year 
 Jul - Sep 11 Jul - Sep 12 % Change Jul - Sep 10 Jul - Sep 12 % Change 

Average Sales Price 785 822 4.7%  818 822 0.5%  
Homes Sold 610 677 11%  610 677 11%  

 

Between July and September 2012, sale prices and 
transaction volume declined for detached homes from the 
previous three-month period.  

 

This report is published Oct 2012, based on data available at the end of Sep 2012. CARETS does not guarantee or is not in anyway responsible for their accuracy. Data maintained by CARETS may not reflect all real estate 
activities in the market. Information deemed reliable but not guaranteed. Copyright © Trendgraphix,Inc. 2012. 

Listings Sold - 3 Months Ending September 30, 2012 
San Gabriel Valley (i-Tech MLS) 
Traditional - Condo/Townhome 
7/1/10 - 9/30/12 
 
 

 

 
 1-year 2-year 
 Jul - Sep 11 Jul - Sep 12 % Change Jul - Sep 10 Jul - Sep 12 % Change 

Average Sales Price 361 400 10.8%  420 400 -4.8%  
Homes Sold 175 179 2.3%  186 179 -3.8%  

 

Between July and September 2012, sale prices declined 
for attached homes from the previous three-month period.  

Attached Properties - Listings Sold
3 Months Ending September 30, 2012

With over 3,000 sales associates in 59 offices across Southern California and the Central Coast, Prudential California 
Realty is the name to trust when buying or selling a home. Our agents closed more than $9 billion in sales volume and well over 
13,500 transactions last year. We also provide every aspect of domestic and international relocation to corporations around the 
world. As one of the top five brokerages in the nation and the largest affiliate in the Prudential Real Estate international network, 
we have the resources and connections to protect your interests and make sure your experience is a successful one.

For more information, visit www.prudentialcal.com.



Detached Properties - Listings Sold Units 
By Price Range

In the year ending September 30, 2012, nearly 50% of 
detached homes sold were under $600K. 
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Listings Sold Units by Price Range 
San Gabriel Valley (i-Tech MLS) 
Traditional - Single Family Homes 
10/1/11 - 9/30/12 
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Listings Sold Units by Price Range 
San Gabriel Valley (i-Tech MLS) 
Traditional - Condo/Townhome 
10/1/11 - 9/30/12 
 

 

In the year ending September 30, 2012, over 64% of 
attached homes sold were under $400K. 

Attached Properties - Listings Sold Units 
By Price Range

A balanced market has approximately three to six months’ 
supply of homes on hand, depending on the normal sales 
cycle for the area. 

Detached Properties - Inventory in Months’ Supply
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Inventory in Months' Supply 
San Gabriel Valley (i-Tech MLS) 
Traditional - Single Family Homes 
9/1/12 - 9/30/12 
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Inventory in Months' Supply 
San Gabriel Valley (i-Tech MLS) 
Traditional - Condo/Townhome 
9/1/12 - 9/30/12 
 

 

Attached Properties - Inventory in Months’ Supply

A balanced market has approximately three to six months’ 
supply of homes on hand, depending on the normal sales 
cycle for the area. 
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Sales Price Ratio 
San Gabriel Valley (i-Tech MLS) 
Traditional - Condo/Townhome 
7/1/10 - 9/30/12 
 

 

Attached Properties - Sales Price Ratio

Sellers of attached homes are pricing their homes 
correctly when they first put them on the market. On 
average, sellers are receiving 97.3% of the original list 
price and 98.5% of the most recent published price. 

Detached Properties - Sales Price Ratio
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Sales Price Ratio 
San Gabriel Valley (i-Tech MLS) 
Traditional - Single Family Homes 
7/1/10 - 9/30/12 
 

 

Sellers of detached homes are pricing their homes 
correctly when they first put them on the market. On 
average, sellers are receiving 97.6% of the original list 
price and 99.6% of the most recent published price. 

 

This report is published Oct 2012, based on data available at the end of Sep 2012. CARETS does not guarantee or is not in anyway responsible for their accuracy. Data maintained by CARETS may not reflect all real estate 
activities in the market. Information deemed reliable but not guaranteed. Copyright © Trendgraphix,Inc. 2012. 

 

San Gabriel Valley (i-Tech MLS) Hot & Cold Zip Codes 
By Average Sale Price 
Traditional - Single Family Homes 
 

Property Zip 
Jul. 2012 - Sep. 2012 
Average Sale Price 

Apr. 2012 - Jun. 2012 
Average Sale Price 

% Average Sale 
Price Gain/Loss 

Zip 91008 (Duarte) $7,651,987 $430,000 1679.5% 

Zip 91776 (San Gabriel) $560,000 $400,000 40% 

Zip 91754 (Monterey Park) $535,033 $384,000 39.3% 

Zip 91770 (Rosemead) $429,200 $334,166 28.4% 

Zip 91024 (Sierra Madre) $928,272 $728,372 27.4% 

Zip 91106 (Pasadena) $1,143,777 $2,079,184 -45% 

Zip 90640 (Montebello) $295,000 $402,000 -26.6% 

 

Detached Properties - Hot & Cold Zip Codes
By Average Sale Price

For detached homes, the three months between July and 
September 2012 showed average sale price gains in five 
zip codes over the previous period.  

 

This report is published Oct 2012, based on data available at the end of Sep 2012. CARETS does not guarantee or is not in anyway responsible for their accuracy. Data maintained by CARETS may not reflect all real estate 
activities in the market. Information deemed reliable but not guaranteed. Copyright © Trendgraphix,Inc. 2012. 

 

San Gabriel Valley (i-Tech MLS) Hot & Cold Zip Codes 
By Average Sale Price 
Traditional - Condo/Townhome 
 

Property Zip 
Jul. 2012 - Sep. 2012 
Average Sale Price 

Apr. 2012 - Jun. 2012 
Average Sale Price 

% Average Sale 
Price Gain/Loss 

Zip 90065 (Los Angeles) $190,000 $110,000 72.7% 

Zip 91732 (El Monte) $380,000 $246,550 54.1% 

Zip 91203 (Glendale) $391,444 $257,000 52.3% 

Zip 91201 (Glendale) $334,666 $235,455 42.1% 

Zip 91030 (South Pasadena) $593,877 $458,416 29.5% 

 

Attached Properties - Hot & Cold Zip Codes
By Average Sale Price

For attached homes, the three months between July and 
September 2012 showed average sale price gains in five 
zip codes over the previous period.  


