
The national average 30-year fixed-rate 
mortgage after Labor Day was reported as 
the lowest rate ever recorded in Freddie Mac’s 
weekly survey. Yet, purchase applications for 
the same week were the lowest on record since 
1996. 

What’s keeping home buyers from jumping on 
such affordable financing? 

Fear. Home buyers are spooked by two 
pervasive mortgage myths – that you have to 
have 20% down to buy a home and that only 
buyers with perfect credit can get a loan. 

“Neither one is true,” says HomeServices 
Lending (www.hslca.com) branch manager 
Michael B. Moses. “People are letting a small 
percentage of the market frighten them. Yes, 
we have unemployment, but more than 90% 
of people are working, and more than 90% of 
our portfolios are performing.”

 Lending requirements aren’t as strict as people 
think – borrowers are getting loans at great 
rates, says Moses. Loans are available with 
as little as zero down through the Veterans 
Administration, for veterans and active-duty 
military. And FHA has programs as low as 
3.5% down for qualifying borrowers who buy 
within maximum loan limits, up to $625,500. 

It’s also not true that only borrowers with 
perfect credit can get loans, he says. “Credit 
scores are a strong indicator of risk for lenders 
to consider. It’s true that lower credit scores 
impact the rate a borrower receives,” explains 
Moses. “For example, a qualified borrower can 
buy a home with 5% down (Conventional 
Conforming), but only with a higher credit 
score and a low debt to income ratio.” 

The rule of thumb is simple – less money down 
requires a higher credit score and vice versa. 

“The credit score will tell you how much 
money you have to put down and it’s a factor 

in your interest rate,” continues Moses. “If you 
put 20% down, you can get a loan even if you 
have a low credit score of 620. If you have a 
740 or 760, the lender may be flexible with less 
money down.” 

Other myths are also out there, such as that 
lenders are no longer doing stated income loans 
or jumbo loans. Also not true, says Moses. “We 
do loans that don’t require a verification of 
employment income if the customer has a large 
portfolio of liquid assets.” 

The housing market is getting stronger. In 
fact, there’s rarely been a better time to buy 
a home. Seldom are prices and interest rates 
simultaneously at multi-year lows. 

The California Association of REALTORS® 
Affordability Index found that 51% of buyers 
could afford the median-priced, single-family 
home in Q2 2011, fewer than the 53% who 
could afford the median in Q1 2011, but more 
than the 46% who could afford the median in 
Q2 2010. 

Affordability will be even lower going forward, 
as FHA extended loan limits expire in October 
2011. In Orange County, for example, the 
qualifying loan limit for Orange County was 
$729,750, but after October 1, the loan limit 
will be $625,500. In other words, borrowers 
who purchase homes outside of conforming 
loan limits will still be able to get loans, but 
they’ll pay more for them. 

Waiting for interest rates to go lower won’t 
work, says Moses. “You may think you 
qualify for the lowest rate, but lenders look 
at approximately 15 to 20 pieces of criteria, 
including credit scores, down payments, liquid 
assets, current employment, debt to income 
ratios, property defects, and much more.” 

You may qualify for a better rate on one criteria, 
but not qualify on another. That’s where a good 
lender can make a difference. “When you have 

a good lender, they will work with you,” says 
Moses. “If you want a lower interest rate, it 
may cost you, so don’t look just at the interest 
rate alone, look at the total costs of buying the 
home. We are here to consult with you and get 
you into the loan that’s best for you and your 
goals.” 

The lesson for home buyers is: don’t try to time 
the market. “The best time to buy is right now 
no matter what time it is,” advises Moses. “If 
you find a house you love and you can afford it, 
buy it. Don’t get stuck on getting the best deal. 
The cheapest house you’ll ever have is the one 
you’re buying right now. Start building equity 
now.”  

Advice for buyers: Get prequalified with a 
reputable lender like HomeServices Lending. 
A good lender will explain the true costs of 
borrowing so you can comfortably afford 
the home you want as well as the monthly 
payments. 

Advice for sellers: Make sure your buyer is 
prequalified with a reputable lender. If your 
buyer is paying cash, as one-third of home 
buyers are doing, you have the right to verify 
the source of funds. 
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Don’t let Mortgage Myths scare 



san gabriel valley

between June and august 2011, san gabriel valley home prices rose while transaction volume dipped in 
both detached and attached homes, over the previous three months. year-over-year, sale prices were up in 
detached homes. 

*A balanced market is widely accepted as having six months of inventory on hand with market conditions favorable to both buyers and sellers. A buyer’s 
market is characterized by conditions such as high inventories, falling prices, concessions by sellers, and incentives among other indicators. A seller’s 
market has low inventories of homes for sale, escalating prices, and keen competition between buyers, including multiple offers. 
Detached homes stand alone and share no common walls with any other neighboring home. Attached homes share at least one common wall with another 
home. The type of home ownership is determined by whether it is a condominium, townhome, duplex, co-operative or other.  

Detached Properties - Listings Sold by Calendar Quarter
9 Quarters through August 31, 2011

 

This report is published Sep 2011, based on data available at the end of Aug 2011. CARETS does not guarantee or is not in anyway responsible for their accuracy. Data maintained by CARETS may not reflect all real estate 
activities in the market. Information deemed reliable but not guaranteed. Copyright © Trendgraphix,Inc. 2011. 

Listings Sold - 3 Months Ending August 31, 2011 
San Gabriel Valley (i-Tech MLS) 
Traditional - Single Family Homes 
6/1/09 - 8/31/11 
 
 

 

 
 1-year 2-year 
 Jun - Aug 10 Jun - Aug 11 % Change Jun - Aug 09 Jun - Aug 11 % Change 

Average Sales Price 810 832 2.7%  805 832 3.4%  
Homes Sold 671 620 -7.6%  762 620 -18.6%  

 

as prices rose, sales volume went lower in detached 
homes from June to august 2011 over the previous three 
months. 

 

This report is published Sep 2011, based on data available at the end of Aug 2011. CARETS does not guarantee or is not in anyway responsible for their accuracy. Data maintained by CARETS may not reflect all real estate 
activities in the market. Information deemed reliable but not guaranteed. Copyright © Trendgraphix,Inc. 2011. 

Listings Sold - 3 Months Ending August 31, 2011 
San Gabriel Valley (i-Tech MLS) 
Traditional - Condo/Townhome 
6/1/09 - 8/31/11 
 
 

 

 
 1-year 2-year 
 Jun - Aug 10 Jun - Aug 11 % Change Jun - Aug 09 Jun - Aug 11 % Change 

Average Sales Price 433 384 -11.3%  438 384 -12.3%  
Homes Sold 214 198 -7.5%  222 198 -10.8%  

 

as prices rose, sales volume lowered in attached homes 
between June and august 2011 over the previous three 
months.  

Attached Properties - Listings Sold by Calendar Quarter
9 Quarters through August 31, 2011

With over 3,400 sales associates in 58 offices across Southern California and the Central Coast, Prudential California 
Realty is the name to trust when buying or selling a home. Our agents close more than $10 billion in sales volume and well over 
14,000 transactions each year. We also provide every aspect of domestic and international relocation to corporations around the 
world. As one of the top five brokerages in the nation and the largest affiliate in the Prudential Real Estate international network, 
we have the resources and connections to protect your interests and make sure your experience is a successful one.

Prudential California Realty is proud to be a member of HomeServices of America Inc., a Berkshire Hathaway affiliate.
For more information, visit www.prudentialcal.com.



Detached Properties - Listings Sold Units 
By Price Range

Under $900K, detached homes appear to be selling 
equally well in nearly all price ranges for the year between 
september 2010 and august 31, 2011.  

 

This report is published Sep 2011, based on data available at the end of Aug 2011. CARETS does not guarantee or is not in anyway responsible for their accuracy. Data maintained by CARETS may not reflect all real estate 
activities in the market. Information deemed reliable but not guaranteed. Copyright © Trendgraphix,Inc. 2011. 

 

Listings Sold Units by Price Range 
San Gabriel Valley (i-Tech MLS) 
Traditional - Single Family Homes 
9/1/10 - 8/31/11 
 

  

This report is published Sep 2011, based on data available at the end of Aug 2011. CARETS does not guarantee or is not in anyway responsible for their accuracy. Data maintained by CARETS may not reflect all real estate 
activities in the market. Information deemed reliable but not guaranteed. Copyright © Trendgraphix,Inc. 2011. 

 

Listings Sold Units by Price Range 
San Gabriel Valley (i-Tech MLS) 
Traditional - Condo/Townhome 
9/1/10 - 8/31/11 
 

 

one-third, or 35.6%, of attached homes that sold in the 
year ending august 31, 2011 were under $300K. 

Attached Properties - Listings Sold Units 
By Price Range

Detached homes are undersupplied in every price range 
under $1 million. a balanced market has approximately six 
months of supply on hand.  

Detached Properties - Inventory in Months’ Supply

 

This report is published Sep 2011, based on data available at the end of Aug 2011. CARETS does not guarantee or is not in anyway responsible for their accuracy. Data maintained by CARETS may not reflect all real estate 
activities in the market. Information deemed reliable but not guaranteed. Copyright © Trendgraphix,Inc. 2011. 

 

Inventory in Months' Supply 
San Gabriel Valley (i-Tech MLS) 
Traditional - Single Family Homes 
8/1/11 - 8/31/11 
 

 

 

This report is published Sep 2011, based on data available at the end of Aug 2011. CARETS does not guarantee or is not in anyway responsible for their accuracy. Data maintained by CARETS may not reflect all real estate 
activities in the market. Information deemed reliable but not guaranteed. Copyright © Trendgraphix,Inc. 2011. 

 

Inventory in Months' Supply 
San Gabriel Valley (i-Tech MLS) 
Traditional - Condo/Townhome 
8/1/11 - 8/31/11 
 

 

Attached Properties - Inventory in Months’ Supply

attached homes are undersupplied in every price range 
under $900K. a balanced market has approximately six 
months of supply on hand.  



©2011 prudential California realty independently owned and operated. objective data used in this report provided by trendgraphix, inc. an independently owned and operated member of the prudential real estate 
affiliates, inc. this is not intended as a solicitation if your property is currently listed with another broker.

 

This report is published Sep 2011, based on data available at the end of Aug 2011. CARETS does not guarantee or is not in anyway responsible for their accuracy. Data maintained by CARETS may not reflect all real estate 
activities in the market. Information deemed reliable but not guaranteed. Copyright © Trendgraphix,Inc. 2011. 

 

Sales Price Ratio 
San Gabriel Valley (i-Tech MLS) 
Traditional - Condo/Townhome 
6/1/09 - 8/31/11 
 

 

Attached Properties - Sales Price Ratio

sellers of attached homes are overpricing their homes 
when they first put them on the market. on average, 
sellers are receiving 93.7% of the original list price and 
96.3% of the most recent published price.  

 

This report is published Sep 2011, based on data available at the end of Aug 2011. CARETS does not guarantee or is not in anyway responsible for their accuracy. Data maintained by CARETS may not reflect all real estate 
activities in the market. Information deemed reliable but not guaranteed. Copyright © Trendgraphix,Inc. 2011. 

 

San Gabriel Valley (i-Tech MLS) Hot & Cold Zip Codes 
By Average Sale Price 
Traditional - Single Family Homes 
 

Property Zip 
Jun. 2011 - Aug. 2011 

Average Sale Price 
Mar. 2011 - May. 2011 

Average Sale Price 
% Average Sale 
Price Gain/Loss 

Zip 91754 (Monterey Park) $429,333 $253,500 69.4% 

Zip 91010 (Duarte) $410,800 $260,000 58% 

Zip 91201 (Glendale) $632,444 $409,970 54.3% 

Zip 91203 (Glendale) $430,000 $284,500 51.1% 

Zip 91024 (Sierra Madre) $784,150 $601,057 30.5% 

Zip 90063 (Los Angeles) $260,000 $308,750 -15.8% 

Zip 91101 (Pasadena) $458,333 $565,688 -19% 

Zip 91006 (Arcadia) $789,428 $1,118,727 -29.4% 

Zip 91776 (San Gabriel) $0 $500,000 -100% 

Zip 90022 (Los Angeles) $0 $255,000 -100% 

 

Detached Properties - Hot & Cold Zip Codes
By Average Sale Price

For detached homes, the three months between June and 
august 2011 showed price gains in five zip codes, over 
the previous three months. Due to smaller transaction 
sample sizes at the zip code level, the percentage gain or 
loss can vary widely.

 

This report is published Sep 2011, based on data available at the end of Aug 2011. CARETS does not guarantee or is not in anyway responsible for their accuracy. Data maintained by CARETS may not reflect all real estate 
activities in the market. Information deemed reliable but not guaranteed. Copyright © Trendgraphix,Inc. 2011. 

 

San Gabriel Valley (i-Tech MLS) Hot & Cold Zip Codes 
By Average Sale Price 
Traditional - Condo/Townhome 
 

Property Zip 
Jun. 2011 - Aug. 2011 

Average Sale Price 
Mar. 2011 - May. 2011 

Average Sale Price 
% Average Sale 
Price Gain/Loss 

Zip 91001 (Altadena) $230,000 $90,000 155.6% 

Zip 91011 (La Canada Flintridge) $790,000 $489,500 61.4% 

Zip 91208 (Glendale) $454,214 $296,928 53% 

Zip 91104 (Pasadena) $280,000 $200,000 40% 

Zip 91201 (Glendale) $299,000 $214,500 39.4% 

Zip 90031 (Los Angeles) $0 $225,500 -100% 

Zip 90032 (Los Angeles) $0 $418,000 -100% 

Zip 90041 (Los Angeles) $0 $275,000 -100% 

Zip 91755 (Monterey Park) $0 $130,000 -100% 

Zip 91770 (Rosemead) $0 $240,000 -100% 

 

Attached Properties - Hot & Cold Zip Codes
By Average Sale Price

For attached homes, the three months between June and 
august 2011 showed price gains in five zip codes, over 
the previous three months. Due to smaller transaction 
sample sizes at the zip code level, the percentage gain or 
loss can vary widely.

Detached Properties - Sales Price Ratio

 

This report is published Sep 2011, based on data available at the end of Aug 2011. CARETS does not guarantee or is not in anyway responsible for their accuracy. Data maintained by CARETS may not reflect all real estate 
activities in the market. Information deemed reliable but not guaranteed. Copyright © Trendgraphix,Inc. 2011. 

 

Sales Price Ratio 
San Gabriel Valley (i-Tech MLS) 
Traditional - Single Family Homes 
6/1/09 - 8/31/11 
 

 

sellers of detached homes are overpricing their homes 
when they first put them on the market. on average, 
sellers are receiving 94.7% of the original list price and 
97.3% of the most recent published price.  


